
NETWORKING SUCCESS GUIDE
FOR BUSINESSWOMEN

MISSISSAUGA AREA WOMEN IN BUSINESS

A guide that provides tips, strategies, and best practices for
effective networking. Including advice on building
connections, making a memorable impression, and

nurturing professional relationships.
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W E L C O M E  T O  T H E  M A W B  C O M M U N I T Y !  

ABOUT MAWB
Established on January 8,  2018,  MAWB is the premier networking group
for women in Mississauga and surrounding areas.  We're a vibrant and
highly active community committed to supporting each other's
businesses,  offering valuable advice,  and nurturing genuine fr iendships.

We discourage aggressive sales tactics and instead promote
collaboration and authenticity.  With a focus on personal connections,
we organize diverse in-person and virtual activit ies,  fostering
collaboration and authenticity.  

Our Facebook Group of over 3,000 women features dedicated Theme
Days,  vendor showcases,  sponsor features,  and takeovers,  creating a
highly engaged community with over 75% member participation.  

Thank you for joining MAWB, where we empower,  connect,  and thrive
together in our entrepreneurial  journeys.  Not a member of the
Facebook Group yet? Join Now.
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https://www.facebook.com/groups/177541589091269


Let's do this!

B U S I N E S S  N E T W O R K I N G  I S  L I K E  P L A N T I N G  S E E D S  . .  A N D
A T T E N D I N G  A  M A W B  M E E T  U P  I S  L I K E  P L A N T I N G  S E E D S  I N  A
G A R D E N  —  E V E R Y  C O N N E C T I O N  Y O U  M A K E  I S  A N  O P P O R T U N I T Y
F O R  A  R E L A T I O N S H I P  T O  G R O W .   

C H R I S T I N E  H U L L ,  M A W B  F O U N D E R

Connect one-on-one with others to build and nurture
relationships,

Participate in small  group breakout sessions where you work
through a pre-determined discussion topic with the goal of
helping you grow your network with l ike-minded
businesswomen,

Learn timely and actionable information from one of our
community members that wil l  help you move your business
forward.

MAWB networking events for Businesswomen allow you to:

BUSINESS NETWORKING 
IS LIKE PLANTING 
SEEDS

Hi There!
Networking is a powerful and invaluable ski l l  that plays a
fundamental role in both personal and professional development.  It
goes beyond simply exchanging business cards or connecting on
social  media platforms; networking is about building meaningful
relationships that can open doors,  create opportunities,  and foster
personal growth. 
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KEY BENEFITS OF
NETWORKING

Networking exposes you to a wide array of opportunities that
might not be readily available through traditional means. These
opportunities could range from job openings, partnerships,
collaborations, mentorships, or even learning experiences.

ACCESS TO OPPORTUNITIES 

By networking effectively, you can showcase your skills,
expertise, and unique qualities, contributing to the development
of a strong and authentic personal brand.

BUILDING YOUR PERSONAL BRAND

Networking provides you with a support system of like-minded
individuals who can offer encouragement, advice, and assistance
during challenging times.

EMOTIONAL AND PROFESSIONAL SUPPORT

Networking is a powerful tool that not only helps you expand your professional
connections but also enriches your personal life through valuable relationships

and shared experiences. Cultivating and nurturing your network can lead to
numerous opportunities and benefits throughout your life and career journey.
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Networking without a clear sense of purpose can be like sailing without a destination.
To make the most out of your networking efforts, it is essential to set specific

networking goals and identify the right individuals and communities to connect with.

SETTING NETWORKING
GOALS

Set realistic and achievable goals. While aiming high is encouraged,
setting unattainable objectives might lead to frustration and
disappointment. For instance, "I will attend one relevant networking
event per month and participate in two online industry forums per
week to engage with professionals and expand my network."

Assign a timeline to each networking goal. This will create a sense
of urgency and motivate you to take consistent action. For
example: "I will expand my professional network by 30% by the
end of the next quarter.”

Make your networking goals as specific and attainable as possible.
Instead of a vague goal like "I want to expand my network," be more
precise, such as "I want to connect with three potential business
partners within the next three months."

When setting networking goals, being specific means clearly defining
what you want to achieve in your networking efforts. Vague goals like
"network more" or "connect with professionals" lack clarity and are
difficult to measure. Instead, a specific networking goal would be
something like: "I will attend two industry-specific networking events
every month for the next six months and actively engage with at least
five new contacts at each event."

Your networking goals should be measurable, allowing you to track
your progress and determine the effectiveness of your networking
efforts. For instance: "I will increase my professional network by 20%
within the next three months by attending industry events, joining
online networking groups, and connecting with at least two new
professionals every week on LinkedIn."

SPECIFIC 

MEASURABLE

ATTAINABLE

REALISTIC 

TIME-BOUND 
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Networking online can be just as valuable as in-person networking,
especially in today's digital world. Here are some tips to make the most out

of your online networking efforts:

TIPS FOR 
NETWORKING ONLINE

.

O P T I M I Z E  Y O U R  O N L I N E  P R E S E N C E :
Ensure that your social media profiles, particularly on platforms like LinkedIn,
are complete, professional, and up-to-date. Use a clear and friendly profile
picture and craft a compelling headline that highlights your expertise and
goals.

J O I N  R E L E V A N T  O N L I N E  C O M M U N I T I E S
Look for industry-specific groups and forums related to your interests or
profession. Engage actively in discussions, offer valuable insights, and
connect with like-minded individuals.

E N G A G E  I N  T H O U G H T F U L  C O N T E N T  S H A R I N G
Share valuable and relevant content on your social media platforms. This
could include articles, blog posts, or thought leadership pieces that
showcase your expertise and interests.

P A R T I C I P A T E  I N  V I R T U A L  E V E N T S
Attend webinars, online conferences, and virtual networking events in your
industry. These events provide opportunities to connect with professionals
from around the world.

R E S P E C T  O N L I N E  E T I Q U E T T E
 Follow online etiquette rules, such as avoiding spamming, respecting others'
privacy, and refraining from excessive self-promotion.
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EFFECTIVE COMMUNICATION 
TECHNIQUES

When engaging in a conversation, give your full attention to the person
you are speaking with. Avoid distractions and maintain eye contact to

show that you are genuinely interested.

Communication is the foundation of successful networking. It is not only about
conveying information but also about creating meaningful connections with others. 

Effective networking relies on more than just talking about yourself; it involves active
listening and engaging in genuine conversations. 

Practice active listening by focusing on what the other person is saying
without interrupting or formulating responses in your mind. Truly
understand their message and show empathy and understanding.

BE FULLY PRESENT

LISTEN ACTIVELY

Encourage meaningful discussions by asking open-ended questions
that invite thoughtful responses. These questions promote deeper
conversations and allow you to learn more about the other person.

ASK OPEN-ENDED QUESTIONS

When it's your turn to speak, respond thoughtfully to what the other person
shared. Acknowledge their insights and contribute to the conversation in a
meaningful way.

RESPOND THOUGHTFULLY

Ensure that the conversation is balanced and that you are not
dominating or monopolizing it. Show genuine interest in the other

person's experiences and opinions.

AVOID DOMINATING THE CONVERSATION
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CRAFTING YOUR AUTHENTIC
PERSONAL BRAND FOR
NETWORKING SUCCESS

D E F I N E  Y O U R  B R A N D  S T A T E M E N T
Your brand statement is a concise and compelling introduction that
communicates your personal brand to others. Craft a powerful brand
statement that encapsulates who you are, what you do, and whom you serve.
Use this statement confidently and concisely during networking interactions
to make a strong and memorable first impression. A well-crafted brand
statement sets the tone for authentic conversations and demonstrates your
clarity of purpose.

C O N S I S T E N C Y  I N  C O M M U N I C A T I O N
Consistency is key when building your personal brand for networking
success. Ensure that your networking interactions align with your brand
message and values. Whether you're engaging in face-to-face conversations,
virtual meetings, or online networking platforms, be consistent in how you
present yourself. This consistency builds trust and reinforces your brand
identity, leaving a positive and lasting impact on those you connect with.

E M B R A C E  Y O U R  S T O R Y
 One of the most powerful aspects of your personal brand is your story - your
personal journey and experiences. Share your story authentically during
networking conversations when it feels appropriate. A genuine and relatable
story can create an emotional connection with others, making your personal
brand more memorable and relatable. Embracing your story demonstrates
vulnerability and authenticity, which can deepen the connections you form
during networking.

S H O W C A S E  Y O U R  E X P E R T I S E
Networking is an excellent opportunity to demonstrate your expertise and
thought leadership. Offer valuable insights and information during
networking interactions, engaging in discussions related to your area of
expertise. Sharing your knowledge not only showcases your skills but also
positions you as a valuable resource within your network.
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Small talk serves as an essential icebreaker in networking situations, creating a
comfortable atmosphere for further conversation. Here are some techniques to master

the art of small talk and break the ice effectively:

LEARNING THE ART OF
SMALL TALK AND BREAKING

THE ICE

Begin by finding common ground, such as the event you're
attending, the venue, or shared interests. This helps
establish an immediate connection.

START WITH COMMON GROUND 

 Smile and maintain an open and friendly body language.
Approachability invites others to initiate conversation

with you.

BE APPROACHABLE

When introducing yourself, use a clear and concise elevator
pitch that highlights your name, profession, and what
you're passionate about.

INTRODUCE YOURSELF CONFIDENTLY

Have a few conversation starters ready, such as commenting
on the event, asking about the other person's experience, or

mentioning something interesting you recently came across.

USE CONVERSATION STARTERS

While small talk is encouraged, be cautious not to delve
into overly personal topics, especially in initial interactions.

BE MINDFUL OF PERSONAL BOUNDARIES
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WAYS TO NETWORK 
LOCALLY

9

G E T  O U T  T H E R E

Networking is an important part of any business. You need to network if you want to
grow your business. Networking in your local area can be especially important, as it
gives you local connections in your community. It can also be fun, and puts you in

touch with people who have an understanding of what it’s like to do business in the
community that you are also doing business in.

This is probably the number one thing. Go out into your community and meet
people and the other businesses that are out there, whether similar to yours or
not. You can check if your town or city has a chamber of commerce to help you
get together with some of the local businesses.

In Mississauga, you can join organizations like the MBOT – Mississauga Board of
Trade or independent groups like the MAWB – Mississauga & Area Women in
Business.

G E T  A  S E C O N D  L O O K
When you meet someone at a special event or a fundraiser, you want to get a
second look at them and see if they really are on the same page as you. You
shouldn’t set up a cup of coffee meeting with everyone you meet, of course. But
for those that you feel you want a deeper connection with, go ahead and set up
a plan then and there to meet up at the coffee shop in a few days or so, to get to
know them better.

H E L P  O T H E R S  I N  Y O U R  N E T W O R K
Remember to help those out who you are in a networking relationship with.
Don’t be greedy and always asking for help with your business. Offer to help out
whenever you can so your network doesn’t feel like you’re using them and that
you also contribute to them.

U S E  Y O U R  E X I S T I N G  N E T W O R K
Check out your current contacts. You might already have people you can
network with locally that will help you grow your business. They might also have
a network that could be beneficial to you to help grow your business.

https://www.mbot.com/
https://mississaugawomeninbusiness.com/


WAYS TO NETWORK
LOCALLY (CONTINUED)

Don’t lose track of your network. You want to have about 5-10 strategic
relationships that you are always checking in on and nurturing. Make sure you
interact regularly and that it’s as good for them as it is for you, so in the end
they are coming back for more with you.

Remember to always re-evaluate your network and your needs, and perhaps
even the needs of the people you have in your network. However, if you find that
someone is being too needy, it might be worthwhile for you to cut that person
loose. Don’t burn bridges in the process, but do be mindful of what you are in
need of in the here and now from people, and what you’re capable of giving to
them.

If you’re in Mississauga, Oakville, Milton, Burlington, Halton, consider joining a
MAWB Monthly Meet Up. These networking events are for businesswomen to
meet other businesswomen and to help grow each others networks. Join the
Facebook Group to learn more about the culture and mission on this
Mississauga Women’s Networking Group.
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6 COMMON NETWORKING
MISTAKES TO AVOID

N O T  G E T T I N G  H E L P

Utilize your personal and professional network for support. Being connected to
the right people boosts your chances of success. Don't hesitate to ask for help
and let others spread the word about you.

N O T  M A K I N G  I N - P E R S O N  C O N N E C T I O N S

N O T  T A K I N G  A D V A N T A G E  O F  S O C I A L  M E D I A

Social media has made it effortless to connect with people. Like/follow business
accounts in your network and ask your connections for the best platform to stay
connected.

N O T  M A I N T A I N I N G  Y O U R  R E L A T I O N S H I P S

Regularly follow up with mentors, colleagues, and contacts to stay updated on
their progress and share your own. Make it a two-way conversation, showing
genuine interest. Stay in touch to nurture and strengthen professional
relationships.

N O T  B E I N G  G R A T E F U L

Don't neglect in-person interactions. If your online connections aren't local,
leverage various technologies like Zoom, Skype, Facebook Video Call, etc., to
bridge distances and connect with people worldwide.

After having a conversation with someone in person or online, send them a
quick thank you note for their time. It’s a small thing, but letting people know
they are appreciated will go a long way and encourage them to want to speak
with you again.

N O T  M A K I N G  S U R E  I T ’ S  A  T W O - W A Y  S T R E E T

When someone helps you out and makes a positive connection for you, then you
have to be sure that you give back in some way. You especially can’t keep going
back and asking for help without giving back in return.
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Friends are more than just people you can hang out with and have a good time.
They can be a useful business tool as well. With connections in different areas,
they can introduce you to a whole new slew of great business contacts.

Having said that, mixing your business and personal life can be a risky venture.
But, it can be done successfully so you can maintain your friendship and not feel
uncomfortable. Here are some tips for how to make the most out of networking
with your friends.

When asking a friend for a meet and greet with their business contact, make it easier for
them. Prepare a brief bio for the email introduction and provide a list of discussion

questions. Remember, your friend is helping out of goodwill, so don't take up too much of
their time on business matters. Show appreciation for their support, and they'll value your

consideration.

When you meet someone at a special event or a fundraiser, you want to get a second look at
them and see if they really are on the same page as you. You shouldn’t set up a cup of coffee

meeting with everyone you meet, of course. But for those that you feel you want a deeper
connection with, go ahead and set up a plan then and there to meet up at the coffee shop in a

few days or so, to get to know them better.

BE FORTHCOMING

DON’T MAKE YOUR FRIEND DO ALL OF THE WORK

12

MAKING THE MOST OF YOUR
FRIENDS WHEN NETWORKING

Avoid making every interaction solely about business. Continue to engage in non-
business activities, like going bowling, just as you did before seeking their help. Give
them the opportunity to direct conversations and genuinely listen and support them.
Remember, a true friendship goes beyond business, so cherish and nurture your
connections as friends.

Never compromise your friend's integrity by asking them to do something uncomfortable
or dishonest for you. Give them the freedom to say no without any pressure. Assure them
that it's okay if they can't assist you. Prioritize your friendship above any networking
request to maintain a strong bond. Remember, friends are valuable resources, but
preserving the friendship is paramount.

DON’T TAKE ADVANTAGE

DON’T COMPROMISE THEIR INTEGRITY



NETWORKING TIPS IF YOU
ARE INTROVERTED
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R E F R A M E  
If you’re getting ready to go to a
large event and find yourself in a
panic at the mere thought of it,
then change your thinking. Focus
on something smaller and not the
large room of people. Focus on
your goals and what you would like
to accomplish at the event instead.
Don’t overstay either. It’s okay to
duck out early once you have made
your meaningful connections.

R E P A R E  Y O U R S E L F  I N
A D V A N C E
Know who’s going to be at the
event and figure out who you’d like
to connect with. You can email the
person in advance and let them
know that you’d like to connect
with them and why. Do a little
research on their interests as well,
to give you some talking points
when you do meet.

U S E  Y O U R  S H Y N E S S
A S  A  S T R E N G T H  
 Introverts make really great
listeners, and this is actually a
really great way to get people
interested in you. If you can muster
up the courage to start off with an
ice breaker question (like asking
what someone thought of the
speaker) and then just do what
comes naturally to you and listen,
then you have marked yourself as
someone who can be counted on.

W O R K  T H E  E V E N T
 See if you can help plan or set up
the event. This will help you to
know who the key players are in
advance. You can always be the
one who picks up someone from
the airport to bring to the event so
you can have a little one-on-one
face time in a less intimidating
environment.

Introversion is not a limitation but a valuable asset in the networking landscape.
Introverts are known for their deep thinking, active listening, and ability to

establish meaningful connections on a more personal level. Instead of trying to
mimic extroverted behavior, we will discover how to embrace and leverage our

natural tendencies to excel in networking.



NETWORKING DO’S
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P R A C T I C E  Y O U R  T H I R T Y - S E C O N D  E L E V A T O R  P I T C H
Thoroughly so you can get all of the points out that you need to express to
people in just thirty seconds. It should be second nature, so when you meet
people on the fly you can tell them what you’re all about.

H A V E  A  G O O D  H A N D S H A K E .
 A handshake says a lot about a person. Make it a good, firm handshake.

A L W A Y S  H A V E  Y O U R  B U S I N E S S  C A R D S  A T  T H E  R E A D Y
You really never know when you’re going to meet someone, so be sure you
carry business cards with you at all times.

K E E P  Y O U R  P R O M I S E S
If you make a promise, then be sure that you follow through on it. Follow up
with the people that you meet. This is going to build stronger, deeper
relationships.

K E E P  I N  T O U C H
Have regular meetings with your network, and be sure to offer them your
assistance when asking for their help on something. If you’re having an
event, then invite the people in your network too.

S E T  G O A L S
Having measurable goals in your networking will help keep you on track and
get your business where you want it to be on a specific timeline.

B E  G R A T E F U L
Saying thank you to your contacts will go a long way in showing your
appreciation for what they have done for you.

F I N D  W A Y S  T O  G I V E  B A C K  T O  Y O U R  N E T W O R K
This is a great way to show appreciation, but it also builds those relationships
even stronger when you can help out those who have helped you. No one
wants to feel used, so that’s why it’s so important to give back.



NETWORKING DONT’S
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H A R D  S E L L
If it’s the first time meeting someone, then you shouldn’t do a hard sell
on your product. This should be a time of getting to know you and what
you are all about, not about getting money out of someone for your
product.

M O N O P O L I Z E  T H E  T I M E  T A L K I N G  A B O U T  Y O U R S E L F
You should be finding out about the person you’re meeting rather than telling
them all about you. If you show interest in the other person, then they will be
more interested in you as someone who listens.

D O N ' T  B E  D I S C O U R A G E D  B Y  R E J E C T I O N
Not every networking attempt will lead to an immediate positive outcome. Keep
trying and don't take rejection personally.

D R I N K  T O O  M U C H .  
Give yourself a two drink maximum when you’re networking. It will make sure
that you are coherent when you talk, and that you don’t say anything you later
wish you hadn’t.

D O N ' T  M I X  P E R S O N A L  A N D  P R O F E S S I O N A L
B O U N D A R I E S  T O O  M U C H
 While networking might involve casual conversations, avoid delving into overly
personal topics, especially in a professional setting.

D O N ' T  B E  I N S I N C E R E :  
Authenticity is crucial in networking. Avoid being overly self-promotional or
pretending to be someone you're not.

D O N ' T  B E  O V E R L Y  A G G R E S S I V E
 Avoid bombarding people with requests or excessive follow-ups. Respect their
time and boundaries.



O N L I N E  E V E N T S
Engage, learn, and expand your network from
anywhere with our convenient virtual events.

M O N T H L Y  M E E T - U P S
A fun and engaging networking event where you
can connect with like-minded women, share ideas,
and build valuable relationships. 

Connect, shop, exchange ideas, and foster
meaningful relationships in a relaxed and
welcoming atmosphere.

S I P  &  S H O P  

SPECIALTY EVENTS

Coffee, Tea & Light Refreshments 
Open Networking 
Featured Speaker 
Business Spotlights 

Virtual Networking Opportunities

Lunch & Learn 
Wednesday Worksprint

Vendor Tables 
Speed Networking 
Sangria & Other Light Refreshments 
Door Prizes

Retreats
Luncheons

Celebrations

Get ready to embrace the excitement and endless possibil it ies that await
you at MAWB events!  Our events are more than just networking - they're a
celebration of sisterhood and empowerment!  

S E C U R E  Y O U R  S P O T  A T  O U R  U P C O M I N G  E V E N T S !

Our special events are designed to create moments of
joy, connection, and inspiration.

16

MAWB NETWORKING



S E E  W H A T  O U R  M E M B E R S  H A V E  T O  S A Y !

TESTIMONIALS 

I’m so grateful to have found this amazing
community. It’s not your typical average

networking group - it’s a group of amazing
entrepreneurs collaborating and

supporting one another! Christine Hull has
done an incredible job in cultivating and
growing this community and she hosts

several events each month that go beyond
your average networking group.

-Bianca Filoteo
Body Meets Pilates 

Really an inspiring and welcoming
community of spirited women. I

appreciate the networking, motivational,
and educational component of the

events. Christine is a very capable and
energetic facilitator. 👏👏👏

-Nita Kang 
Real Estate Agent 

Brilliant female networking group where
competition is frowned upon in favour of
collaboration and cooperation with each

other.
Great events including 1:1 coffee dates, speed

networking, in-person & zoom meet-ups,
lunch 'n' learns mean that there is

something for all personalities & comfort-
levels (even introverts like me)

-Linsey Denham
Bach Flower Consults 

Professionally facilitated networking
with wonderful people! This is a very

active group with a number of in person
and virtual event monthly, if not weekly!
Very supportive environment no matter

what stage your business is in.

-Tiffany Yao 
CEO of Bauer Legal Professional

Corporation.
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FIND US ONLINE

E-MAIL

WEBSITE

YOUTUBE

INSTAGRAM

LINKEDIN

FACEBOOK

CHRISTINE@MAWB.CA

WWW.MAWB.CA

@CHRISTINEHULLONLINE

@MAWBNETWORK

@MAWBNETWORK

@MAWBNETWORK
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